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Editorial by
Christian Closset
Director

customers for years to come.

Thanks to the dynamic contributions of all members of our staff, fiscal year 2006-2007
met our expectations of establishing an excellent position to provide solutions for our
Our turnover increased, due to the favourable turnaround
in the ophthalmic industry, its inclination toward technological evolution, and the
consolidated results of our growing American Subsidiary, when compared to last year.

Over the last year, we implented our action
plan, named oPlan for the Futurej, whose
goal was to supply to our customers
machines and instruments that are 100%
pnalised before shipment, within the
given lead time. We were challenged by
many of our new technologies developed
over the previous years which obliged
us to Integrate them into our product
platforms but provided enhanced features
and performance to our customers. As
an example of one recent development,
I would like to mention our new Dual
Lensmapper (see description on page2).
This optical measuring device for
progressive and other complex optical
surfaces corresponds particularly to the
control of Free Form lenses. It is available
as an instrument, but also will soon be
integrated Iin all our range of automated
machines and robots.

Our technical team has been listening, and
the success of our new products has been
validated by many of our customers and
demonstrates without any doubt that they
correspond to their requirements and their
needs.

Another exciting validation is the
nomination of our (RobControl for
blockingi tor the 2007 Optical Laboratories
Association Award of Excellence for
pnishing equipment, scheduled to be given
at the next OLA show in Indianapolis.

The excellent job of our After Sales
Service team has helped to keep the
equipment of our customers operating
at a high rate of productivity and
precision through our new preventive
maintenance programs. Working closely
with our customers to optimize the
utilization of their A&R machinery is an
integral part of our long-term strategy.

In conclusion, 1 would say that the
prospects tor our pscal year 2007-2008
are excellent. We are looking forward to
the same gains In our turnover that will
be enable us to continue our increased
otterings to our customers over the next
several years.

Last year was marked by the technological
Integration of all our numerous new
developments into our machines and
Instruments.
The bnalization and validation of our
new developments have been laborious.
For this reason, | would like to thank very
much our customers for their patience
during this past year and the conpdence
that they continue showing us.

Christian Closset

Our Japanese customers will be
pleased to learn that we have
appointed Opto Trading Inc., represented
by Mr. Ishikawa, as our agent In Japan,
and we are sure that his 30 years of
experience In the ophthalmic industry will
contribute greatly to the satistaction of our
customers.

More than 440 machines
and more than 600 instruments
all over the world
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